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1.

Introduction

At the end of 2012, 16 environmental NGOs from 14 European countries launched the
EKOenergy network. In February 2013, the members of the EKOenergy network approved the
criteria of the international EKOenergy ecolabel.
In 2015, our third year, EKOenergy continued to grow exponentially.
- We welcomed new members as well as new licensees (i.e. sellers).
- We financed solar panels on schools in Cameroon and Indonesia, and river restoration
projects in Finland and Latvia.
- We developed new tools, such as an online course about renewable electricity, in
cooperation with the German and American Green Building Councils.
- The volume of electricity sold with our label doubled, to about 1 TWh (provisional number).
- We started a lot of new and promising projects, such as the direct marketing project in
cooperation with the German company Energysolutions24 and a project focusing on green
electricity sales in Russia. We also actively cooperated with Energiaremontti, the Finnish 'Energy
transition campaign'.
- We welcomed more volunteers and trainees than ever before. They work as liaisons
between the EKOenergy secretariat and our local members and sellers.
- The most dramatic change in our strategy was probably our decision to develop from a
European initiative to a worldwide network and ecolabel. We have established connections
and cooperation agreements with two Asian NGOs and one Taiwanese seller. We are confident
that this is the beginning of an interesting and successful international adventure.
Further, we have laid solid foundations for further growth. We are in contact with dozens of
potential members, sellers and consumers in many countries. In December 2015, we got the
fantastic news that we are one of the main partners in an ambitious and far-reaching EU funded
project, named LIFE, which focuses on freshwater restorations in Finland. The project starts in
January 2016 and will continue until 2022.

2.
2.1

Climate and biodiversity
100% Renewable

EKOenergy promotes the use of renewable electricity and advocates a 100% renewable
world. We have developed a much stronger ethos since our beginning, and our willingness to
constantly adapt to the the events of the world around us means that we are always evolving. A
lot has changed in the few years, both at EKOenergy and in the world around us. Even as
recently as 2012, the idea of a 100% renewable world sounded too utopian, unimaginable even.
We actually used to avoid the concept of “100% renewable” as to not to scare away important
market players. However due to rapidly changing cost structures and alarming climate reports,
100% renewability is quickly gaining momentum. The Paris agreement signals the official start to
the end of the fossil era, and more and more companies, regions and states are developing
action plans to becoming 100% renewable.

EKOenergy is there to help consumers make the next step toward renewability. We actively
present our ecolabel as one of the tools at their disposal to speed up the energy transition.
- EKOenergy involves people. We actively
cooperate with electricity producers, electricity
sellers, consumers and consumer organisations,
nature conservation organisations, development
organisations, climate activists, fishermen.
We do not limit ourselves, extending our focus to
what some may consider ‘unexpected areas’, such
as Eastern Europe and Russia.
- EKOenergy funds new renewable energy
installations, through our Climate Fund.
- We focus on positive communication: uniting
tens of thousands of consumers and actively promoting the benefits of renewables.
- We help consumers to proudly communicate about their green electricity purchase. 100%
renewable is possible. We are ready to pave the way, and demonstrate to others how they can
do it too.
We involve ourselves in renewable energy campaigns and stay politically active by lobbying
politicians. In 2015 we were extremely active in promoting ambitious renewable energy

targets in Finnish governmental programs.

2.2

Biodiversity

Furthermore, we also focus on biodiversity. Our criteria determines that we must take into
account the impact of power generation on nature. In several cases, such as with hydropower,
we have an approval process in place focussing on the active involvement of local
environmental organisations and other stakeholders. Our ecolabel is a concrete tool to stimulate
the dialogue between power plant operators and nature conservationists, and we try to work as
mediators between the two parties in this regard. Establishing each other's concerns and
constraints is a first step towards finding a workable solution. This year, we experimented with
this approach in Finland, France, Italy and Taiwan.
Secondly we hope that EKOenergy consumers will help to finance some of the needed nature
conservation measures. Either via the price of the ecolabelled electricity (green premium) or via
contributions to EKOenergy's Environmental Fund.
- We financed 4 river restoration projects, including one dam removal project in Latvia (See
chapter 7.1)
- We played a crucial role to find financial and conceptual solutions for 5 five fish passage
projects in Finland.
- We heavily influenced legislation and public programs on fish passages in Finland.
- In 2015 we made significant progress in the development of the fish passage electricity
concept. (See chapter 11.2).

- We also published a short overview of available measures and techniques to minimise
collisions between bats and wind turbines. Our hope is that this will lead to the launch of a batproof wind energy product.
Also worth mentioning: we attended the IUCN Regional Conservation Forum in Helsinki. IUCN
published a postcard featuring our achievements.

3.
3.1

Further development of the EKOenergy network
Members
In the summer of 2015, Taiwan Environmental
Information Association and the Indian Vindhyan
Ecology and Natural History Foundation joined the
EKOenergy Network. We expect more nonEuropean organisations will follow in the coming
months.

Also four more European organisations joined with
EKOenergy: the Estonian Fund for Nature and their fellow country mates from Tartu Üliõpilaste
Looduskaitsering, the Good Energies Alliance, Ireland, and the Hamburg (Germany) based
'Global 100% RE', who grew out of the World Future Council.
The EKOenergy network now has 40 members, from 30 countries.
See also http://www.ekoenergy.org/about-us/members/
Several of our members are the main environmental NGO in their country, both in terms of
members as in terms of visibility. Other members are smaller NGOs specialized in energy or in
sustainable development: Slovenski E-forum from Slovenia, Ecoserveis from Spain etc.

3.2

Involving the members

An important role of the members is to provide the EKOenergy Secretariat with relevant
information from their country and to represent EKOenergy at local level. We do not require
members to spend time or resources on the active promotion of EKOenergy certified electricity.
One of the tasks of the EKOenergy Secretariat is to maintain good and frequent contacts with
the members. On average we spend about half a day per week on direct contact with our
members.
In 2015, the contacts were mainly bilateral (on a country-by-country basis). The contacts are
particularly developed with the countries for which we have a dedicated contact-person at the
EKOenergy Secretariat. Most of these contact persons are EVS volunteers or Erasmus-trainees.
See Chapter 12 of this report for more.

3.3

Sharing information from (and with) other stakeholders

During the initial setting up phase of EKOenergy, i.e. in 2011 and 2012, we actively consulted
and informed over 400 stakeholders all across Europe. This consulting and informing practice
continues. The EKOenergy Secretariat actively follows the communications of other
stakeholders, in particular of environmental organisations, consumer organisations, energy
sector federations, renewable energy action groups etc. We read their newsletters and try to
meet whenever possible, in order to learn as much as possible from them. At the same time, we
ensure that we inform others about our thoughts and plans. We want to use all opportunities to
streamline actions and to make sure that different actions from different groups in different
countries strengthen each other, rather than contradict each other.
We dedicate much attention to:
- Environmental organisations such as CAN Europe: we follow CAN Europe renewable
energy's work and share experiences whenever possible. We also actively follow the WWF and
Greenpeace.
- Sector federations of renewable energy, such as the Wind Energy Associations, the Finnish
Bioenergy Association, EREF, AssoRinnovabili,... On the developments of the renewable energy
sector.
- CDP and WRI: on how to increase the positive impact of the power purchasing decisions of
corporate consumers.
- RECS International.
In April 2015, we joined the Global Call for Climate Action. That is a global network of
organisations united for a world safe from climate change. The network is composed of over 450
partner organisations active in a vast array of different fields fields, from science and
environment to youth and active citizenship. The network provides platforms for planning and
sharing information, and it amplifies the efforts of its individual members.
A t t h e e n d of 2015, we also joined IRENA's
Coalition for Action, whose main objectives are the
positive communication of renewable energy, and the
"development of a label for companies using
renewable energy". Example NGOs in thi s Coalition
are Greenpeace and WWF.
We actively use Facebook, Instagram and Twitter to share relevant information from other
organisations. We didn't keep statistics, but 350.org, The Guardian's #KeepItInTheGround
pages, Global Call for Climate Action, Global RE100, Climate Progress, Climate Reality,
Deutsche Energiewende... are important sources of information. For more information about our
social media, see also Chapter 4.2.

3.4

Cooperation

In the fight against the challenges the world is facing, cooperation and involvement are possibly
amongst the most underestimated (and underused) weapons.
EKOenergy actively tries to join strengths with others. Successful cooperations in 2015 were:
- Our cooperation with 3 international development organisations to install solar panels on
6 schools in Tanzania, Cameroon and Indonesia. See also chapter 7.3.
- Our cooperation with the German and American Green Building Councils to make an
education video (30 minutes) about green electricity. See chapter 9.1.
- Our cooperation with Finnish nature administration and with hydropower plant owners to
get an ambitious LIFE project written and approved. See chapter 7.2
- Our cooperation with Finnish civil society in the Energiaremontti (energy transition)
campaign. See chapter 10.2.
- Our cooperation with multiple organisations to set up a network for ecolabels and
environmental programs in Finland. See chapter 9.5.
- Our cooperation with EcoCompass, the Finnish Olympic Committee and the city of
Helsinki to develop a guide for events and event venues to purchase sustainable energy. See
chapter 9.4
- Our cooperation with Motiva and Kuntaliitto to develop a guide for municipalities and
congregations to use sustainability criteria in public tendering of electricity. See chapter 8.4.
- Our cooperation with EKOenergy sellers, developing joint marketing strategies and
implementing them. See chapter 5.
- Our cooperation with the Finnish Association for Nature Conservation, hosting and
sponsoring the EKOenergy secretariat in all possible ways.
- Our cooperation with the Agency in charge of the Erasmus+ program, as well as with
sending and coordinating organisations in 11 countries. This allowed us to host 13 EVS
volunteers in 2015. See chapter 12.
- Our cooperation with the IREC Secretariat to bring renewable electricity markets to new
areas. See in particular chapter 5.3.
- Our cooperation with surfer Aleksandra Blinnikka, who wants to promote the beauty of
renewable energy, as well as the cooperation with over 40 volunteer translators.
We continue to reach out to others. Many more organisations and companies are planning
activities or projects in which we would be eager to help and to bring in our experience: BEUC
(Consumer organisation), the RE100, national and international labeling organisations, IRENA,
REN21 etc.

4.
4.1

Communication
Newsletter
In 2015, we published 15 newsletters, each of them
containing 5-9 items. The number of recipients
grew from 1030 to 1227.
All newsletters can be found at our website:
http://www.ekoenergy.org/news/newsletter-archive/
The light version of this EKOenergy Newsletter: News
for EKOenergy users, has been sent only once.

4.2

Social media

Facebook: We post 4 to 8 updates per week on our English Facebook page www.facebook.
com/EKOenergyInternational. About half of the posts are about our own activities and
achievements. About 1/3 of the posts is about renewable energy and about the transition
towards a 100% renewable economy. Also climate change and its consequences is a regular
issue.
Our Finnish Facebook page updates are mainly about our own activities and achievements in
Finland.
The International Facebook page has 3172 "likes" (up from 1890 at the end of last year). The
Finnish Ekoenergia facebook page, which is older and targets a Finnish audience has 5230
"likes".
Twitter: We send 2 to 5 tweets per day. Our twitter account @EKOenergy_ has 2299 followers
(up from 1780 followers last year). including some big organisations and think tanks. We almost
exclusively tweet in English. Most popular tweets are those about own achievements and about
us participating in actions of others: e.g. pictures of Global 100% RE's 'I am in campaign'.
Gesternova, our Spanish seller actively uses twitter (and EKOenergy's name) in its marketing.
LinkedIn: About 3 times per month, we post updates on EKOenergy's LinkdIn account:
https://www.linkedin.com/company/ekoenergy---ekoenergia
Instagram: In March, we launched an EKOenergy instagram account: EKOenergy. Most of the
posted 152 pictures are our own and they give a nice overview of the colorful activities at the
EKOenergy Secretariat. We have 950 followers on instagram.
Xing: In the first half of 2015, we were very active on the German social/business network Xing,
which we mainly used to find new contacts in the German and Austrian electricity sector. Xing
works with personal accounts rather than with company accounts, therefore most of EKOenergy

communication was through the account of Steven Vanholme. Volunteers Charlotte Bodenmüller
and Mandy Trachsel also used their own accounts.
Although we got had a very good response rate, our activity decreased drastically after the end
of EVS volunteer Marie Schaardt's term (July 2015). The reactivation of Xing is scheduled for
2016.

4.3

A multilingual website

The website www.ekoenergy.org still functions very well as a multilingual website. Most of the
website is available in about 25 languages (most of these date from 2013). In 2015 we have
been particularly active in updating the Albanian, Czech, French, German, Italian, Polish,
Russian and Spanish pages. We also added a couple of pages in Belarusian, Chinese
(traditional and modern) and in Hindi. The updates in many languages are time consuming. But
this multilingual aspects makes us unique in Europe (and the world) and is one of our unique
selling points.
During the summer, we re-organised parts of the website. We added much more information to
'The ecolabel' section.
Since January, we get a google grant to promote our website via Google Adwords. We are
continuously evaluating which keywords generate most traffic to our website.

4.4

Leaflets and ppt-presentations.

We redesigned our main leaflets and powerpoint presentations. These are available in 10
languages. See http://www.ekoenergy.org/extras/downloads/

4.5

Videos

We posted 7 videos on youtube:
- A video about our Climate Fund project in Tanzania
- Two videos the river restoration project in Latvia, financed through EKOenergy's
Environmental Fund
- Two videos about electricity tracking, one in English and one in German. These are extracts
from our online LEED course (see chapter 9.1)
- An English and a German summary of our LEED course (see chapter 9.1)
See http://www.youtube.com/ > EKOenergy
Our English and German videos about electricity tracking have also been copied to the youtube
channel of the Association of Issuing Bodies.

4.6

Communication in cooperation with sellers

We actively joined strengths with the communication departments of several of our EKOenergy
sellers.
The biggest campaign took place in cooperation with
the international seller ECOHZ. In October and
November, they organised a 2 month long EKOenergy
campaign, consisting of newsletters, leaflets,
webinars and also new EKOenergy related pages on
their website.
In Finland we launched a public vote about next year's Environmental Fund projects, in
cooperation with Fortum, the largest seller of EKOenergy. (See also chapter 7.2)
We also made a lot of progress in the development of a marketing strategy for France , Italy and
Spain.

4.7

Connect4Climate

We joined the World Bank's Connect4Climate initiative. Connect4climate helps environmental
organisations to spread their information.

5.
5.1

Launching the label in various countries
General

We are still advancing well in bringing EKOenergy to various countries.
- In Latvia, Italy and Spain we have licensed sellers since 2014. Sales began in 2015.
- In November Planète Oui started selling EKOenergy in France. The Estonian supplier Imatra
Elekter starts with an EKOenergy product on January 1st, and so does a new German Licensee
(name not public until end of January 2016).
- Although the volumes are still low, our development looks promising. Entering 'far-away
markets' without any marketing budget is an achievement by itself. We are acquiring a new
selling country currently at an average rate of one new country each 4 months.
- We are expecting more German licensees. We also have promising contacts with 1 British
and 1 Czech supplier.
- An increasing number of service providers (for the electricity market) now works with
EKOenergy. Since the beginning of 2015 Amsterdam Capital Trading (Netherlands), Bergen
Energi (Norway) and KlimaInvest (Germany) signed the license agreement. This makes it very
likely that some of the electricity sellers they advise will follow.
- Also Mt Stonegate, a Taiwanese trader of tracking certificates, signed the Licence Agreement.
The first Asian EKOenergy sale was made in China, in September 2015.

5.2

Country by country Breakdown

Czech Republic
- EVS volunteer Pavla Holečková focused part-time on the development of EKOenergy in the
Czech Republic. Since October, she gets help from EVS volunteer Lenka Kašová.
- There are contacts with interested real estate companies (looking for EKOenergy for LEED)
and with a handful of Czech suppliers.
- We focused on the legal situation of green electricity sales in the Czech Republic.
Finland
- Both HSY, i.e. the Helsinki Environmental Services
Authority, and the Otava Group, a publisher/printing
house/chain of bookstores, switched to EKOenergy.
This is an important step forward. The opportunities
for communication are 'limitless'. It's up to us to grasp
them.
- Joose Kopenen, a thesis student of the Savonia
Institute helped Forenom to evaluate different ways to
purchase EKOenergy.
- The new electricity supplier Ilovirta signed the Licence Agreement. One of its electricity
products is EKOenergy certified.
- We recruited a sales person, to focus on the contacts with corporate consumers and with the
sales departments of Finnish licensees.
- We worked hard with our stakeholders like Vattenfall, Koskienergia and LUVY to find funding
for 5 fish passages in Finland.
- We invested a lot of time in an ambitious LIFE project with regard to freshwater restorations in
10 different regions of Finland. This project has now been approved and will give us a lot of
opportunities to develop our river restoration activities as well as to actively promote fish
passage electricity. See chapter 11.2.
France
- EVS Volunteers Esther Bailleuil (January-June), Ana Calvete (June-August) and Sophie
d'Argentré (October-December) focused excusivley on France.
- It took us a long time to find electricity (Guarantees of Origin) that were available and fulfilled
our criteria. The main challenges are legal and administrative. A lot of French green electricity is
not available for green electricity sales. And even if it is in theory, it is often in the hands of one of
the larger players not interested in selling to smaller market players. On top, often smaller
producers aren't able or willing to give specific information to an unknown stakeholder such as
EKOenergy. We approved one French hydropower plant in October 2015.
- Since 11 November, Planète Oui sells an EKOenergy product. We focus now on marketing
(including active contacting of potential buyers).
- We are in active contact with many market players.

- We continue the search for at least 1 more French hydropower plant.
Germany
- EVS Volunteers Marie Schaardt (January-June) and Charlotte Bodenmüller (April-December)
focused on the German speaking market, in particular on Germany.
- In the first half of the year, we actively contacted
about one thousand relevant stakeholders. Mainly
these were electricity suppliers, but also others. The
main tools used were e-mail and Xing (a German
social network). Marie also published an article on
the 'kein Atomstrom' website.
- We are getting a lot of questions and positive
feedback. One (more) supplier has decided to sign
the License Agreement and will start selling
EKOenergy in January 2016. Several other
suppliers are expected to follow, but we don't dare
to predict the timing.
- We approved the Feldkirchen hydropower plant, after a 3 month long consultation process.
- After the summer, the focus was more on the development of German tools, in particular on
an online course about green electricity. We developed the course in cooperation with the
German Green Building Association. It is available in English and German (see also chapter
9.1)
Italy
- EVS volunteers Marta Arbinolo (January-June) and Ginevra Poli (July-December) focused full
time on Italy. They worked in close cooperation with our Italian member REEF.
- We approved the Nembia power plant and the smaller control units of Novaline and Grottole.
- We developed good contacts with the marketing department of Multiutility and they started to
sell EKOenergy. The launch of Multiutility's EKOenergy product was a topic on more than 10
specialized websites, e.g. http://www.greenews.info/comunicati-stampa/multiutility-porta-lacertificazione-ekoenergy-in-italia-20150521/
- Another Italian supplier has sold EKOenergy via a service provider and is interested in signing
the Licence Agreement.
- The Italian 100% energia verde will officially cease to exist at the end of 201 5. We are in
active contact with the 2 main users of the label (both corporate consumers) and hope that at
least 1 will decide to make the step to EKOenergy.
- We established partnerships with the nation-wide events Festival dell'Energia and Fare i
conti con l'ambiente. EKOenergy's role in the restoration of the Finnish Ala-Koitajoki river got the
"Best Practices for Lakes award" at the Echogreen Festival. EKOenergy was also a 'media
partner' in the Ravenna2015 event in Italy.
Greece
We have an enthusiastic Greek member, and from time to time we get questions from potential
consumers (via LEED, see 4.1). In May 2015 a Greek service provider signed the Licence

Agreement. These elements combined could lead to the start of EKOenergy in Greece, but little
progress was made in the second half of the year.
Latvia
- Since January 2015, EKOenergy is available on the Latvian market, via the a new player on
the electricity market: Baltcom.
- Our other Latvian Licensee, Prudentia Energy Markets, focuses on corporate consumers.
- We financed a successful river restoration project on the river Norina. See chapter 7.1. This
project received nationwide media attention.
- Sold volumes are still very low in Latvia. However we remain confident this will change in the
coming years if we manage to actively communicate about our continued positive results (in both
Latvia and abroad).
Poland
- Until July, EVS volunteer Milena Nowak was full
time in charge of EKOenergy in Poland. Since
November, EVS volunteer Lenka Kašová is parttime following up the situation in Poland.
- All our materials are available in Polish.
- We managed to give a prominent role to our
Polish member Prometheus at a conference about
Guarantees of Origin, for Polish stakeholders, in
February, in Warsaw. The EKOenergy Secretariat
prepared the meeting and made leaflets in Polish for
the attendees of the conference.
- The Polish magazine Zarzadzenie projektami
published a 3 page article about EKOenergy.
- We focused on the Polish LEED sector and got in contact with a couple of suppliers as well
as sellers of Guarantees of Origin. This has not yet lead to concrete results, but we will continue
to work on this.
Russia
- EVS volunteer Katya Vediorchik (September-December) and trainee Ekaterina Shishkina
(September-December) focus on the development of EKOenergy in Russia.
- We are in contact with different actors trying to set up a system to enable the sales of
domestic green electricity to Russian (corporate) consumers. EKOenergy plays a pioneering
role.
- Our Russian Licensee ВИЭнерго visited us in Helsinki for a brainstorm about joint marketing
efforts.
- We translated several of our texts to Russian.

Spain
- Erasmus trainee Guillermo Solano de la Asunción
(January-April) and EVS volunteer Ana Baudot
(August-December) focused on Spain
- The Spanish market situation is quite different
from the market in other countries. There is little
experience with the marketing of green electricity
products. We worked very hard to develop a
common marketing strategy with our licensed
supplier, Gesternova.
- Our efforts resulted in first sales (for instance to
Ecorgánic supermarket) and in a good cooperation
with the marketing department of Gesternova.

United Kingdom and Ireland
- EVS volunteer Susan Gow (January-December) was our full time contact person for the UK
and Ireland
- OFGEM, the British regulator, published new rules for green electricity marketing, and
EKOenergy fits perfectly within these new guidelines. We use this as a strong persuading
element in our contact with British suppliers.
- One British supplier informed us that they would sign the Licence Agreement. The timing is
not yet known.
- The Irish Good Energies Alliance became a member of the EKOenergy Network. We are in
good contact with a British NGO curently and hope to develop on this in 2016.

5.3

Outside Europe

- Mt Stonegate Green Asset Management, a Taiwanese trader of tracking certificates, signed
the Licence Agreement. In Asia we accept IREC certificates as a va lid tracking instrument. We
only accept IREC certificates if production and consumption happen in the same place. This
means that we have to find power plants that qualify for EKOenergy in several countries of the
Eastern Asia.
- The first Asian EKOenergy sale was made in China, in September 2015. The sold
EKOenergy originates from a wind farm in Western China.
- We searched for an eligible power plant in Taiwan. The situation in Taiwan is slightly similar to
the situation in France: the amount of possible power centrals to start with is extremely limited,
both for legal as for market related reasons. In December we approved the Taiwanese MingJian hydropower plant.
- We are contacting like minded organisations in Latin America and the Arab world, informing
them about our willingness to cooperate. This is still in the early stages.

6.
6.1

Implementing the EKOenergy criteria
Annual audits

2014 was the first real test of EKOenergy's auditing method (As 2014 was the first year in which
we sold considerable volumes of EKOenergy).
Main outcomes:
- In 2014, we sold 536,4 GWh. We hope to double this number in 2015. The sales numbers of
2015 won't be known until the end of March 2016.
- Sellers were in general very happy about the auditing process and the method of billing.
Some sellers did report they were concerned with the price of EKOenergy, we have several
approaches in mind to mitigate concerns, and need to evaluate all possibilities to choose the
best strategy.

6.2

Bioenergy audits

Electricity from biomass power plants can only be sold as EKOenergy if the power plant is
audited every year.
Environmental engineer Minna Hänninen, temporary employee at the EKOenergy Secretariat in
the spring of 2015, organized this year’s audits. The organisation and reporting took her
approximately one month. The power plant operators deemed the audit process as user friendly
and approved of the smooth process. The suggestions for improvement, as well as some
technical specifications, will be used during the next review of the EKOenergy criteria, likely at
the end of 2016.
The biomass power centres that qualify for EKOenergy are listed at http://www.
ekoenergy.org/power-plants/

6.3

Controlling EKOenergy eligibility of hydropower plants

Finland
End of April, Fortum Power and Heat Oy submitted an application to grant EKOenergy eligibility
to electricity production at Montta and Pyhäkoski hydroelectric power plants. After a public
hearing in the area of the power plants and internal consultation within the Finnish Association
for Nature Conservation, EKOenergy decided not to allow electricity from these power plants to
be sold as EKOenergy. The search for qualifying power plants in Finland focuses now on the
project area of recently approved LIFE Freshabit project, in which EKOenergy plays a main role
(see chapter 11.2)
France
It took us a long time to find electricity (Guarantees of Origin) that were available and fulfilled our
criteria. (See also higher, chapter 5.2). In October, we approved the hydropower plant of Biron.

Germany
After a consultation process which ran from September to November 2014, we approved the
Feldkirchen power plant.
Italy
From January to March we organised a public consultation about several power plants in the
Italian Dolomiti area. This led to the approval of the Nemba power plant (as well as the approval
of 2 smaller turbines located on aquaducts).
Norway
We got several informal and 1 formal application for the approval of Norwegian hydropower
plants. These will be studied in 2016. We are looking for extra resources to actively involve
Norwegian stakeholders in the decision process.
Taiwan
We ran through the auditing process in very close cooperation with our Taiwanese member
Taiwan Environmental Information Center. After a long internal process, we decided to approve
the Ming-Jian power plant.
-> For the full list of qualifying hydropower plants and the decisions, see: http://www.
ekoenergy.org/power-plants/lists/

6.4

Arbitration panel

Discussions between EKOenergy members, the EKOenergy Board and/or companies selling
EKOenergy certified electricity can be referred to our Arbitration Panel, which takes a final
decision. According to our Criteria, the Arbitration Panel had to be operational no later than June
2015.
In the spring we wrote the regulations and proceedings of EKOenergy’s arbitration panel and in
June, the EKOenergy Board appointed the 3 arbitrators: Mr Peter De Smedt (environmental
lawyer from Belgium), Ms Vera Dua (Flemish Minister of the Environment and Agriculture from
1999 to 2003) and Mr Peter Niermeyer (Secretary-General of RECS International).
See our website for more information: http://www.ekoenergy.org/about-us/governance/
arbitration-panel/

6.5

Brand book

We rewrote and redesigned our brand book. The brand book exists in English and Finnish and
can be downloaded from our website. See http://www.ekoenergy.org/extras/

7.
7.1

Concrete results through our funds
Environmental Fund - 2015

For each sold Megawatt-hour of EKOenergy hydropower, a contribution of minimum 0.10 € (ten
eurocents) is paid into the EKOenergy Environmental Fund. The money of the EKOenergy
Environmental Fund is used to finance the implementation of river restoration projects.
After an intensive selection process, in which experts and sellers were actively involved, we
decided to donate the income of last years sales to 4 projects: 3 in Finland and 1 in Latvia.
Murronjoki river restoration, Central Finland (€23,000)
Implemented by Keski-Suomen Kalatalouskeskus ry. Restoration activities took place between
23.6. – 8.7. and 2.-16.9.2015. Stones and gravel were placed in the river, which altered the
variation in river channel width and water depth significantly in some destinations. The success
of the restoration work will be monitored by field trips and the structures will be repaired when
required.
Saaristomeri Area River Restorations, South-West Finland (€15,000)
Implemented by Valonia, a Service Centre for Sustainable Development and Energy. In
Valonia’s project, rivers in the Saaristomeri basin in Kuninkoja, Paimionjoki, Uskelanjoki and
Kiskonjoki-Pernionjoki were restored. Valonia has especially focussed on improving the habitats
of the extremely endangered trout. Spawning areas were restored and fish migration obstacles
were removed.
Alongside the restoration work, Valonia has carried out surveys of the fish populations using
electrofishing, monitored the water quality and surveyed the state of the river systems.
An important part of the project has been the involvement of volunteers in river conservation
work. During the project, Valonia has mobilised people interested in river restoration. Part of the
project have been done by volunteers and in cooperation with the Livia College and Turku
University of Applied Sciences.
Norina River Restoration, Latvia (€4,000)
The Latvian Fund of Nature coordinated the restoration works. The restoration of the salmonid
migration path in River Norina is particularly important because the Salaca river basin is the
fourth most productive salmonid river in the whole Baltic Sea. It is predicted that River Norina will
mostly be used as a spawning ground by sea trout.

During the restoration the former mill dam was
demolished, allowing salmonids to migrate up the
river to their spawning grounds. This was a historic
moment as the fish had not been able to go
upstream due to the dam for around 100 years.
On our website and youtube channel, you can find
pictures and a video about the activities. See
http://www.ekoenergy.org/our-results/
environmental-fund/projects-in-2015/
Kaakon jokitalkkari – river restoration project, South-East Finland (€10,000)
The Kaakon Jokitalkkari project aims to restore the salmon populations in the waters of
Southeast Finland. With the help of EKOenergy’s Environmental Fund, they want to start
restoration work in areas where there is hydropower and dams preventing fish from migrating.
The implementation will mainly take place in 2016.

7.2

Environmental Fund - 2016

We started the selection process for some of next year's projects. There was a call for projects in
September 2015 and a group of experts made an initial preselection. At least one of the projects
will be selected by a public vote. The voting process takes place from December 2015 to
January 2016 and is organised in close cooperation with Fortum, the main seller of EKOenergy
certified hydropower in Finland.

7.3
€

-

Climate Fund - 2015
For each sold MWh of EKOenergy, a minimum 0.10
(ten eurocents) goes to the EKOenergy Climate
Fund. That money is used to finance climate projects
that would not have happened without these
contributions.
- In February, the Italian organization Istituto
Oikos finalised the installation of PV panels on the
Ngarenanyuki secondary school in the Meru District,
Northern Tanzania. We donated 10.000 euros to the
project. On our website, you can find pictures and a
video of the project.

- EKOenergy donated 18,000 euros to the Swiss organization Solafrica to install solar
installations on 3 schools in Southern Cameroon. The installation on the schools in the villages
are Bédoumo and Ngola Bantou took place in December. On our website you can find pictures
of the installation. A third school, in Mengang will get solar panels in February 2016.

- The Dutch organization Hivos has a project to provide Sumba, a medium-sized Indonesian
Island with 100% renewable energy. EKOenergy has donated 28,000 euros to finance solar
installations on an elementary school and on a junior high school in Kanata village. Kanata is
located in the Southeastern part of Waingapu at about 2 hours driving from Waingapu city. The
panels have been shipped and will be installed in February 2016.

7.4

Climate Fund - 2016

We have started the preparation for next year's projects. We will continue our focus on the
projects that were selected in 2014.
For 3 of these we have applied for extra funding (on top of the financing throuhg the EKOenergy
Fund)
- a solar project with Oikos in Tanzania (replication and extension of this year's project).
- a solar project with SolAfrica in Cameroon (replication and extension of this year's project)
- a solar project in Togo, in cooperation with the Belgian organisation Solar without Borders.
The idea is simple: if we pay 1 euro, do we find a donor willing to put 1 (or more) euro on top?
We are looking forward to seeing the results of our applications...
On top, we also submitted a project of Practical Action in Peru as one of the projects to be
funded via Bergen Energi's TrackmyElectricity. We hope that this will be the start of a long term
cooperation between Bergen Energi / TrackmyElectricity and EKOenergy.

8.
8.1

Expertise
Renewable electricity market

EKOenergy has in the last three years become an expert on green electricity marketing and
disclosure. We thoroughly comprehend and keep abreast of the ever-changing European rules.
Due to our frequent contacts with stakeholders in 20 different countries, we also have a fairly
decent, potentially even unique understanding of the implementation of the European Directives
(Disclosure rules of Electricity Market Directive and tracking rules of article 15 of the Renewable
Energy Directive) in various part of Europe. Because we follow both the legislative work and the
practice, we also know where practice matches theory, and where it doesn't.
We are also amongst the first to make use of the IREC system, developed by a group of
international experts and recognized by the Greenhouse Gas Protocol as a valid way of
electricity tracking.
In 2015, we used this expertise to contribute to discussions about the review about the
European Ecolabel for Tourist Accommodations and to give input to the EU Commission's
public consultation process on a new energy market design, as well as to create an online
course for the Green Building Councils (see Chapter 9.2).

8.2

Biodiversity

Through our work with energy producers and our daily contacts with nature conservation
experts, we are building expertise on the impacts of renewable energy production on
biodiversity, and about ways to mitigate these impacts.
In 2015 we have been focussing on the impacts of hydropower (see above, in particular 6.3). We
also wrote a paper summarizing existing knowledge about the impact of wind turbines on bat
populations, and about ways to mitigate these impacts. See http://www.ekoenergy.org/
extras/background-information/
We also contributed much input to the LIFE Freshabit application, focusing on river restoration
in Finland. The application has been approved and EKOenergy will play an important role in its
implementation, starting in January 2016 (See also 11.2)

8.3

Seminars, conferences and workshops

EKOenergy attended the RECS Market Meeting, from 28 to 30 April, in Oslo. We moderated a
pre-conference workshop about electricity tracking and we gave a talk about "NGOs and the
electricity market" at the General Assembly of RECS International, taking place just before the
start of the RECS Market Meeting.
We attended the final session of the advisory group of the RE-DISS project, taking place in
Brussels on May 29th.
In Finland our experts spoke at five different seminars related to fish and hydropower. One of
these seminars was LUVY (The Association for Water and Environment of Western Uusimaa)
40th anniversary seminar. They are our partner in Mustionjoki fish passages and FRESHABIT
LIFE projects.
We were also speaking at the Environmental Diploma Days of the Finnish Evangelical Lutheran
Church. The Church was awarded the annual environmental prize of the Finnish Association for
Nature Conservation. The Environmental Diploma is an environmental program of the Church
and it recommends using EKOenergy.

8.4

Public procurement of electricity

Public organisations have to follow international and national rules and directives on public
procurement in their power purchases. We developed a guide about sustainable public
procurement of electricity. Its first version is targeted to Finnish municipalities and
congregations of the Finnish Evangelical Lutheran Church. Lawyers of Motiva and Kuntaliitto
(Association of Finnish Local and Regional Authorities) provided us with help to develop the
guide. The guide informs about how to use EKOenergy sustainability criteria in public purchases
of electricity. We plan to translate and localise the guide also for other geographical areas.

9.
9.1

Interaction with other ecolabels and standards
LEED Standard

Since October 2014, EKOenergy is mentioned in all European versions of the LEED Standard.
(www.usgbc.org/leed). This generates demand all over Europe. It is not clear yet in which
countries this has led to concrete results.
Being mentioned is by itself not enough. LEED works with a point system and project developers
will not choose EKOenergy if they experience the process as burdensome. As this is a new
criteria, LEED certifiers may not be eager to recommend this to their customers. On top, LEED
also accepts 'equivalents' without clearly stating what is meant with this.
We are following up on these issues. Our main
achievement is a course about green electricity
purchases. The course was made in cooperation
with the German Green Building Association and is
now an official session of the Education@USGBC
program of the American Green Building Council.
The English version is online since the beginning of
November and is getting good feedback. The
German version has been submitted mid-December but is not yet online. The French and
Russian versions will be finalised in the beginning of 2016.
We made two different extracts of the course. One focussing on ecolabels, and one focusing on
tracking of electricity. Both have been uploaded to our youtube channel (See also chapter 4.5)

9.2
Greenhouse Gas Protocol
Scope 2 Guidance
The Greenhouse Gas Protocol is a worldwide
standard for carbon accounting. It is a joint
product of the World Resources Institute and the
World Business Council for Sustainable
Development.
In January, the Greenhouse Gas
Protocol published a text on how to account for
carbon emissions related to the production of
purchased electricity, heat and cooling. This text is
the so-called Scope 2 Guidance.
The texts forces companies with activities on
liberalised electricity markets to make use of the
freedom to choose. The texts also lists examples of
what companies can do to spur an increase in low

carbon technologies. EKOenergy (and EKOenergy's climate fund) is explicitly mentioned as
an example of what companies can do.
The importance of this document is huge. It is used all over the world, and its criteria are also the
base of hundreds of other, national standards and calculation methods.
In the days after the launch of the Greenhouse Gas Protocol, we published summaries of the
text in 17 different languages. See also http://www.ekoenergy.org/ecolabel/other-standards/
We actively use this summary in our international communication.
We are now following up on this, in particular in keeping frequent and good contacts with CDP
and other stakeholders involved in the RE100 project: http://there100.org/companies

9.3

Hotels: European Ecolabel and Green Key

The European Ecolabel (European Flower) is reviewing its criteria for tourist accommodations.
At the same time Green Key, a standard for the tourist industry, is under review. We submitted
comments and participated in the hearings. The process helped us to understand even better
how many misunderstandings there are regarding the sale of green electricity. Many
stakeholders (hotel owners as well as administrations) felt that buying 100% green electricity
was 'impossible' or 'too expensive'. Nevertheless, we have the feeling the final text will refer to
eco-labeled electricity, not as an obligatory criteria, but as an option. Our position remains that
ecolabels should require 100% renewable electricity as an absolute minimum for companies on
the European market.

9.4

EcoCompass

EcoCompass is an environmental management system for events and event venues. It is
currently increasing its activities through funding provided by the International Olympic
Committee and the Finnish Ministry of Education and Culture. The 15th World
Gymnaestrada 2015 in Helsinki and the 10th IFF Women´s World Floorball Championships 2015
in Tampere are examples of sports events which have reduced their environmental impact with
the help of EcoCompass. Many large festivals have also begun to use EcoCompass.
EKOenergy and EcoCompass have made preparatory work for a guide to help events and event
venues to find the most suitable and ecological way to purchase their electricity. The guide will
be published in 2016.

9.5

Creating a network of ecolabels and standards in Finland

We are actively involved in creating a platform for a network of ecolabels, standards and
environmental programs currently active in Finland. The work started a t the end of 2015. The
network will organise its first visible activities during year 2016.

10.

Supporting national and international campaigns

10.1

Climate action

Although we are 'office people', we are not afraid of action.
- We participated in actions regarding to the climate law and continued divestment from fossil
fuels.
- We participated in 3 climate marches.
- We participated in online actions such as the IlmastoX campaign of the Finnish Association
for Nature Conservation, the 'I am in campaign' of the World Future Council and the 'I keep on'
campaign of Greenpeace

10.2

Energiaremontti

Energiaremontti or "Energy renovation" is a Finnish campaign to push for a fast transition to a
100% renewable society. It's basic idea is simple: the technology is ready, and a rapid transition
is economically feasible, but the legal framework is not prepared, politicians continue to hesitate
and consumers are not even aware of the opportunities. Both EKOenergy and the Finnish
Association for Nature Conservation actively participate in several working groups.
The campaign has been very successful in gaining
support from hundreds of candidates of the
Finnish parliamentary elections (April), from all
political parties. After the elections, several of the
asks of the campaign made it to the Finnish
government's programme. The newly elected
supporters of the campaign founded an Energiaremontti group in the parliament with members from
all parties. The group has over 40 Members of
Parliament as its members.
We are also in contact with a group of volunteers aiming at exporting the concept to other
countries.

11. Foundations for growth
11.1

General

EKOenergy's work is based on solid ground. Almost everything we described above is 'only at
the beginning' and has the potential to grow and to become stronger: our work in Europe, our
internationalisation, our communication, the activities of our Climate and Environmental Fund
and more.
Apart from the 'regular work' we also made time to invest in new projects, which all seem very
promising and will allow us to even speed up our growth. We describe 2 of these hereafter.

11.2

FRESHABIT LIFE

LIFE is the EU’s financial instrument supporting environmental, nature conservation and climate
action projects throughout the EU.
EKOenergy is a main partner in a recently approved large-scale LIFE project, called
FRESHABIT LIFE. The project focuses on improving ecological status of Finnish freshwaters
(lakes, rivers and wetlands) in ten different regions in Finland. It has a total budget of €20 million
and runs from 2016 to 2022. One of the objectives is to construct fish passages on three rivers.
Under the project, EKOenergy will focus on four activities.
- EKOenergy will be in charge of coordinating with hydropower plant owners on the project
areas.
- We will actively involve electricity consumers. Particularly we will start public
communication on the environmental benefits of the ‘Fish Passage Electricity’ product. We aim
to certify the first sales of the electricity product in 2016. The promotional area is the whole of
Finland. Part of the income will be invested into the construction of fish passages in the River
Mustionjoki in Southern Finland. We will analyse the general interest in this type of electricity
product and how the interest may affect other investments in environmental projects in
hydropower plants. We intend to replicate the same model to the other project areas such as the
Saarijärvi river basin.
- We will also continue to mobilise resources via EKOenergy’s Environmental Fund. Under
this LIFE project the financed projects will be much more actively communicated about, also
towards EKOenergy consumers. This communication will be combined with extra fund-raising.
- W e plan to continue communicating about the impact of hydropower production on
aquatic ecosystems.

11.3

Direct marketing project with Energysolutions24

The German company Energysolutions24 specialise in helping people to switch to another (in
practice: cheaper) electricity supplier. They have contracts with electricity sellers, who mandate

energysolutions24 to find new consumers for them. On the other hand they have a network of
3000 sales agents, actively trying to get these energy contracts sold. Each time a sales agent
makes a new contract, the electricity company pays a commission to Energysolutions24, and
Energysolutions24 pays a fixed part of it to the freelancer.
EKOenergy helps Energysolutions24 to launch
their business model in Finland. In return, the sales
model will only or predominantly be used to market
EKOenergy. We started in September 2015.
Nordic Green Energy is the first EKOenergy supplier to make use of the system. Several others
will follow soon. We also prepared for the start up of the network of sales agents. The
administrative side of the launch took more time than expected (finding out about the legal status
of different partners in the project), but we are now really ready to implement.
See also www.ekoenergy.org/es24

12.

EKOenergy's volunteers, trainees and staff

12.1

At the Secretariat

EVS Volunteers
In 2015 the EKOenergy secretariat hosted the
following EVS volunteers (European Voluntary
Service)
- Milena Nowak (PL and AT), August 2014 to
summer 2015, project 'Consumers want EKOenergy',
2014-2-FI01-KA105-000703
- Esther Bailleul (FR), September 2014 to June
2015, project 'EKOenergy for France', 2014-2-FI01KA105-000709
- Lis Balaj (KOS), October 2014 to May 2015,
project 'EKOenergija for the Balkans', 2014-2-FI01KA105-000802
- Susan Gow (UK), January 2015 to October 2015, project 'EKOenergy for the UK', 2014-3FI01-KA105-008502
- Marie Schaardt (DE), January 2015 to July 2015, project 'EKOenergy for Germany', 2014-3FI01-KA105-008502
- Marta Arbinolo (IT), January 2015 to July 2015, project 'Consumers want EKOenergy', 20142-FI01-KA105-000703
- Charlotte Bodenmüller (DE), April 2015 to January 2016, project 'EKOenergy for Germany',
2014-3-FI01-KA105-008502
- Ana Calvete (FR), June 2015 to August 2015, project 'The next step of EKOénergie', 2015-1FI01-KA105-008597

- Pavla Holečková (CZ). June 2015 to June 2016, project 'Enhancing co-operation of young
forest conservationists', 2015-1-FI01-KA105-008642 (only 1/5 on the EKOenergy project; shared
with the forestry department of the Finnish
Association for Nature Conservation)
- Ginevra Poli (IT), July 2015 to June 2016, project
'EKOenergy for the Western-Mediterranean Area',
2015-1-FI01-KA105-008582
- Ana Baudot (ES), August 2015 to July 2016,
project 'EKOenergy for the Western-Mediterranean
Area', 2015-1-FI01-KA105-008582
- Katya Vediorchik (Katsiaryna Viadziorchyk, BY),
August 2015 to August 2016, project 'United by
EKOenergy', 2015-1-FI01-KA105-008617
- Lenka Kašová (CZ), October 2015 - June 2016, project 'EKOenergy for Czech Republic',
2015-1-FI01-KA105-008598
- Sophie d'Argentré (FR), October 2015 to October 2016, project 'The next step of
EKOénergie', 2015-1-FI01-KA105-008597
Together 75 months of volunteering for EKOenergy
2 more EVS projects have been approved. To start early 2016.
For more information on the EVS (European Voluntary Service) program, see
http://ec.europa.eu/youth/programme/mobility/youth_people_en.htm
Other volunteers
- Leonie Scherer (DE), August 2015, EKOenergy for Germany
- Louise Borgnet (FR), September 2015, part time, study of French hydropower plants
- Elina Sorri (FI), September - December 2015, coordination of the selection of next years
Environmental Fund projects
- Mervi Ukkonen (FI), November 2015, marketing of EKOenergy amongst Finnish parishes
Trainees
- Guillermo Solano de la Asunción (ES), October 2014 to April 2015, Erasmus trainee via
University of Valencia, Spain
- Judit Nyari (HU), April 2015, part time trainee, Metropolia
- Katja Hyryn kangas (FI), January 2015 to May, 2015, Omnia Insitute, audiovisual
communications trainee
- Joose Koponen (FI), spring 2015, opinnäyte-project (Bachelor thesis) about how to
purchase EKOenergy as a corporate consumer with premises in many countries.
- Mandy Trachsel (DE), August 2015 - October 2015, Hanzehogeschool, Netherlands
- Ekaterina Shishkina (RU), September 2015 to December 2015, language training,
EKOenergy for Russia project

Staff
- Full time staff: Riku Eskelinen and Steven Vanholme.
- Between 10 December and 10 May, Minna Hänninen worked as an employee on the drafting
of new projects (LIFE and Interreg). She also supported Riku Eskelinen in the contacts with
Finnish stakeholders.
- From 1 September to 31 December, Anu Vihma, worked as a full time employee on the
Energysolutions24 project (see also chapter 11.3)

12.2

Elsewhere

Translators
We work closely together with about 50 out-of-office translators. They help us translate our texts
to 30 languages.
Other volunteers
From time to time we get offers from people willing to volunteer from their home. Although this
can be very interesting, it has proven to be very difficult to transfer all necessary information. It is
also challenging to keep people motivated to do 'office work' without real connection with the rest
of the team. In 2015 we got sporadic help from volunteers in Slovakia and Norway. The situation
may change if we can offer these 'volunteers' some kind of payment, such as with the
Energysolutions24 formula (See chapter 11.3)
Staff of member organisations
In particular in Italy and Latvia, but also in many other countries.

13.

Budget of the EKOenergy Secretariat

Income
License fees (careful estimation): 80,000 €
Sponsoring and services: 10,000
European Voluntary Service program: 60,250 €
Costs
Mainly salaries + living costs of the volunteers.
In 2015, EKOenergy's books have been audited by Joakim Rehn of Grant Thornton. The audit
report is available at the EKOenergy Secretariat (in Finnish). Contact Steven Vanholme,
Steven.Vanholme@sll.fi or Riku Eskelinen, Riku.Eskelinen@sll.fi for more information.
Our accounts of 2015 will be checked by the same accountant.

14.

Thanks

EKOenergy thrives on the enthusiasm of many. Listing everybody who helped and supported
us in 2015 would be impossible.
Our special thanks go:
- To the first suppliers and consumers of EKOenergy. You proved that we are on the right way,
and your enthusiasm pushes us forward.
- To the volunteers and trainees at the EKO energy secretariat (See chapter 12).
- To the Finnish Association for Nature Conservation, for hosting us and giving us a lot of
administrative and technical help.

15.

More information

See www.ekoenergy.org. The website is available in more than 25 languages.
Or contact the EKOenergy Secretariat:
EKOenergy Secretariat
c/o Finnish Association for Nature Conservation, Itälahdenkatu 22 b A, 00210 Helsinki, Finland
info@ekoenergy.org
+358 50 5727782 (Riku Eskelinen) and +358 50 5687385 (Steven Vanholme)
For an overview of the staff, volunteers and trainees of the EKOenergy Secretariat, see
http://www.ekoenergy.org/about-us/contact-us/

